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Charles E. Coppa - Chief Financial Officer. Mr. Coppa is the CFO, Treasurer and Secretary of 
American Power Group since March 1998. From October 1995 to March 1998, he served as 
Corporate Controller. Mr. Coppa was Chief Financial Officer and Treasurer of Food Integrated 
Technologies, a publicly-traded development stage company from July 1994 to October 1995.  

 
Smallcaps Investment Research: 
Welcome everyone to a new interview 
on Smallcaps Investment Research. 
We’re very pleased to have Mr. Chuck 
Coppa, the Chief Financial Officer of 

American Power Group Corporation with 
us today. We’ve been following the 
Company for a while, but recently 
several events have taken place that 
give us reason to believe that all the 
pieces of the puzzle are falling into 

place. The Company is listed on the 
OTCQB market with ticker symbol APGI. 
Chuck it's a pleasure to have you with 
us, welcome. 

 
Charles Coppa:  Thank you very much. I'm 
very pleased to have the opportunity to 
address some of the new and interesting 
initiatives that we’re working on here at 
America Power Group.  

 
As this is our initial interview, could you 
give us an introduction of American 

Power Group, its history, and its 
activities? 

 
Absolutely. The Company has been around 
since 1992. We were formerly called 
GreenMan Technologies which was active in 

the tire recycling business which was a very 
difficult and a capital intensive business. We 
sold all our tire recycling operations to the 
largest recycler here in the United States in 
2008.  

 
The subsequent year we entered the dual 

fuel technology, which is still the core of our 
business today. In August 2015, we added 
the Flare Capture business. 

 
American Power Group basically has two 
divisions, the Dual Fuel Technology 
division and the Wellhead Gas Flare 
Capture division. Let’s discuss both in 
more detail. First, the Dual Fuel 
Technology business. Can you explain 

how that works and where the 
technology can be applied? 
 

We have a patented, non-invasive, software 
driven conversion technology that allows us 

to take an existing vehicular or stationary 
diesel engine and give it the flexibility to run 
concurrently on diesel and natural gas, 
whether it be CNG, LNG or even biomethane. 
If necessary, the engine can also run on 
100% diesel at any point in time.   
 

The switching between the fuel sources is 
seamless and requires no interaction by the 
operator whatsoever. Our dual fuel system 
requires no modifications to the engine.  
 

On average, our customers are seeing an 

average displacement of approximately 
50percent of their diesel consumption with 
natural gas.  As a result of using such a 
significant amount of lower cost and cleaner 
burning natural gas, they are realizing a 
noticeable reduction in operating costs and 
significant reduction in emissions, especially 
in the areas of NOx, CO and particulates 
which are some of the most harmful 
pollutants out there.  
 

Most diesel engines today have a turbo 
charger which brings air into the engine to 
give it a little extra boost.  Our dual fuel 
system injects about 3% natural gas into the 
air that’s already being drawn into the engine 
by the turbo charger.  
 

So in essence we’re “turbo charging” the air 
that’s already going into the engine and 

thereby increasing its energy value. Since 
more energy is being derived from the air, 
the engine basically backs off on the amount 
of diesel that it needs.  
 
There are few moving parts on our system. 
Consequently, it has a useful live of more 
than 15 years. Because our dual fuel system 
is a retrofit solution, you can easily take it off 
when  you trade  in your  vehicle  to put it on  
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another truck within your fleet, conceivably 
installing it on 3 to 5 vehicles over its useful 
life. 
 

One could argue why would a fleet 
owner not immediately purchase a 
natural gas powered truck, instead of 
retrofitting it with your Dual Fuel 
system? 
 

We focus on heavy duty class 8 trucks.  
These are the large trucks that pull anywhere 
from 30,000 to 100,000+ pounds.  In that 
market segment, a brand new dedicated gas-
only truck will typically cost over $165,000.  
Our conversion system only costs between 

$30,000 and $32,000 of which we receive 
about $10,000 for our dual fuel kit, with the 
balance for the installation and the gas tanks.  
Also, the owner of dedicated natural gas 
trucks will have to retrain its mechanics using 
special tools and special oils. Our pitch to 
potential customers is that you can basically 

retrofit six existing trucks within your fleet 
for the same $165,000 that you would spend 
on buying a natural gas dedicated truck with 
no need for any special tools, oils, etc. All in 
all, our solution is significantly more cost 
effective.    

 
The other big challenge for a dedicated 
natural gas truck is that there are limited, if 
any, cost effective solutions for heavy duty 
applications (15L+) which comprises a 
significant amount of the market which is 
why dedicated natural gas solutions have 
been successful in the light to medium duty 
markets. . The main reason for buying a 
diesel truck is because of the high 
horsepower and torque. When our dual fuel 
system is installed, no horsepower or torque 
is lost. As a matter of fact the engine gets a 
little bit of extra boost.   
 
During the past three or four years, we had 
over 700 trucks running in multiple countries, 
equipped with our dual fuel system, with 
more than an estimated one hundred million 
miles collectively. So the durability of our 

solution has brought a significant amount of 
credibility to us and we’re starting to see the 
market beginning to look at us as the cost 
effective solution of choice.   

Also important to know is that your Dual 
Fuel Technology is licensed by the EPA 
for a significant amount of engine types. 
 

Correct. When we approached the EPA in 
2009 in regards to our dual fuel solution, 
they really didn’t know what to make of it, 
because their view was that before any 
engine is authorized to go on the road it has 
to go through rigorous testing to ensure that 

its safe, reliable and emission compliant. 
 
So the EPA looked at our solution and said 
that we could retrofit an engine with our 
system, but that the engine then again would 
have to go through all the tests, costing 

millions of dollars and lots of time.  
 
Early 2012, we again sat down with the EPA 
to convince them that we had a solution that 
could significantly reduce emissions, 
especially on a majority of the engines out 
there which tend to be the older more 

polluting vehicles running on the road. In 
addition, we showed them that over 50% of 
diesel consumption could be displaced with 
natural gas, thereby doubling the miles per 
diesel gallon. 
 

In March 2012, the EPA put out its first series 
of rules and regulations for dual fuel, 
basically creating a market that hadn’t 
existed prior to that.  
 
Five and a half years later, American Power 
Group has received dual fuel conversion 
approvals from the EPA for almost 500 
engine families, covering basically all the 6 of 
the 7 top engines that are out on the road 
today. This obviously helps a lot when we 
talk with potential customers who are 
running multiple engine platforms. We can 
offer them a solution for almost all the trucks 
within the fleet.  
 
We see little or no competition in the dual 
fuel space here in the U.S today as most of 
the true competitors have closed their doors 
and even those who continue have a fraction 

of the EPA engine family approvals that we 
do. And because we have invested roughly 
$10+ million to secure this position, there’s a 
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significant barrier to entry for anybody else in 
the United States. 
 
Let’s also take a look at the expansion 

possibilities for this technology. Could 
you briefly describe the market in the 
United States, and also where you see 
growth opportunities? 
 
As I mentioned earlier, we focus 

predominately on class 8 trucks. With a 
potential market of more than 3.5 million 
class 8 trucks in North America, this 
represents a multibillion dollar market for us.  
 
In recent years, we started working very 

closely with some of the largest gas 
suppliers, including Clean Energy Fuels here 
in the United States. We see ourselves as the 
razor to their razor blade. They’re in the 
business of selling natural gas, and we have 
the low cost solution to allow them to sell a 
lot their gas. 

 
In addition, with oil prices where they have 
been the past quarters the price difference 
between diesel and natural gas has tightened 
so that the incentive to install our dual fuel 
system has reduced somewhat.  

 
We responded to this event by focusing on 
the proven significant reduced emissions 
aspect of our system. With emission 
standards worldwide, and especially here in 
the US, becoming ever more stringent, we’ve 
seen a significant interest.   
 
Speaking about growth opportunities in 
the United States, only a few days ago 
you announced a new partnership with 
two dealers/installers located in the 
Pacific Northwest. 
 
This is a new market in which we want to 
expand because the natural gas 
infrastructure is starting to grow in the Pacific 
Northwest of United States.  Clean Energy 
Fuels has quite a few installations in that 
area, and we saw that as a great opportunity 

to enter this market.  
 
In addition, in the Pacific Northwest you have 
a lot of industries, such as agriculture 

hauling, lumber, and mining that require very 
large heavy duty engines in their trucks. Our 
dual fuel system is perfectly suited for these 
trucks.  

 
Our first customer in the area is a group 
called Glorybee. What’s interesting, is that 
their trucks use about 20% biodiesel, and the 
performance of our dual fuel system remains 
excellent.  

 
As a true testament of American Power 
Group’s technology and cost saving 
possibilities, you announced during the 
summer that the Iowa group WW 
Transport had equipped more than 100 

of its trucks with a dual fuel system. 
 
WW Transport is a true natural gas believer. 
They run a hybrid fleet of dedicated trucks, 
dual fuel and diesel trucks. They have their 
own fueling infrastructure, which allows them 
to be very competitive on the pricing of their 

natural gas.   
 
Over a three year period WW Transport has 
equipped over 100 trucks with our dual fuel 
system.  So that’s a roughly $3 million 
commitment for them. That has been a huge 

win for us. 
 
It’s important to recognize that during the 
past 24 months the price spread between 
diesel and natural gas has tightened. 
Theoretically that could have been reason 
enough for WW Transport to say let's stop 
doing this because the economics aren’t 
making sense. But because of the 
performance of our solution, the ease and 
simplicity, and the economics they kept 
moving forward with the conversions.  
 
Looking over the border, can you shed 
some light on the agreement that you 
recently reached in Canada, and what 
are the possibilities in that country? 
 
We already had a presence in the western 
part of Canada, where multiple drilling rigs 

were converted to run on dual fuel. But we 
saw a significant opportunity in British 
Columbia, where they have a lot of heavy 
duty industries, such as lumber and mining. 
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We entered into an Authorized Dealer 
Agreement with Cullen Diesel Power Ltd., 
who will manage all aspects of the dual fuel 
conversions in British Columbia. The initial 

ten dual fuel systems will be installed on 
trucks of Clark Freightways. Interesting is 
that the conversions will be funded through 
grants from one of the top gas suppliers in 
Canada. The objective of the gas supplier is 
obviously to sell more gas. Again, we are the 

razor to the gas supplier’s razor blades. 
 
So we are very optimistic about the 
expansion opportunities with this gas 
supplier. At the same time, we are starting to 
broaden our footprint out to the eastern part 

of the country, up in Quebec. Clean Energy 
Fuels has some significant operations there 
and they are very proactive on emissions 
reduction and the use of natural gas. 
 
During the third quarter conference call 
you mentioned that several Dual Fuel 

orders could be expected from Mexico in 
2016. What are the main drivers for Dual 
Fuel implementation in that country? 
 
The price spread is better in Mexico than it is 
in the United States. Despite the drop of oil, 

diesel is still very expensive over there. Also, 
Mexico is really clamping down on emissions 
of their heavy duty trucks.  In particular in 
Mexico City, they are forcing some of the 
fleets to reduce the number of truck run time 
hours because of emissions which is resulting 
in a significant problem for the non-compliant 
fleets.  
 
The Mexican government is really taking very 
progressive steps to finalize new heavy duty 
emission standards for Mexico City and 
surrounding areas. Those standards are very 
similar to what we have here in the US.   
 
So we’re very excited about that, because 
with our 500 EPA approvals, covering the 
broadest range of engines types, we think 
we’re in a unique position to deliver a cost 
effective emission reduction solution.   

 
We’re currently working with one group, 
which is a joint venture between a natural 
gas provider and a group that provides 

fueling infrastructure. The two of them are 
looking to put in natural gas fueling 
infrastructure in Mexico, and predominantly 
in and around Mexico City.   

 
They plan to purchase the dual fuel systems 
from us and roll the cost into a multiyear gas 
contract to their customers.  They focus on 
some of the largest fleets in Mexico. 
 

Let’s move over to the Flare Capture and 
Recovery division. Would you explain 
this business a bit more in depth? And 
what is its potential like? 
 
While the vehicular market was developing in 

the United States, we focused on stationary 
applications in the oil and gas area.  Typical 
oil and gas drilling rigs run three large diesel 
engines. Over 600 engines have been 
converted in the oil and gas industry with our 
dual fuel system.  
 

One of the biggest successes for us has been 
the ability to use what's called ditch gas, 
waste gas or flare gas to operate with our 
dual fuel solution. It’s a byproduct of the 
drilling process and in most cases it can’t 
legally be flared into the environment. So the 

solution is to take that flare gas, clean it up 
and return it right back into the engine. This 
way, impressive ROIs are achieved, because 
the flare gas is free of charge to the drilling 
companies. 
 
The flare gas is comprised of about 50% 
methane with the balance being comprised of 
propane, ethane, butane and other gases , 
which has a significant negative impact when 
it’s flared into the environment. About 80% 
of the 13,000 wells that are active in the 
Bakken region are connected with pipelines, 
which allows the flare gas is piped to a large 
processing facility.  But about 20% of the 
wells in the Bakken are remote, or stranded  
wells, which we see as an opportunity given 
they have no access to the pipeline.   
 
Because of the negative emissions aspect of 

flare gas, rules were implemented in North 
Dakota to reduce the amount of flaring. Just 
recently the flare capture requirements went 
from 75% to 80% in January 2016, and are 
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scheduled to go to 85% in November 2016. 
That means they will have to do something 
with 85% of their flare gas, or be imposed 
with restrictions and or penalties. 

 
This presents a big opportunity for us. In 
August of 2015 we licensed a technology 
from a group called Trident Energy, that had 
a proven technology to process well’s flare 
gas and produce a salable product from the 

captured gas all the while allowing the drilling 
company to meet their flare capture 
requirements.  
 
Through managing temperature and pressure 
we are able to segregate a majority of the 

other gases from the methane (which can 
still be compliantly flared for now) and sell 
them in liquid form commonly called Natural 
Gas Liquids or NGLs. In most cases, NGLs are 
sold to others who further process them into 
their constituent components (propane, 
ethane, butane, etc).  
 

Our next generation flare capture and 
processing system has been designed to also 
process the remaining methane into a usable 
and safe feedstock for our dual fuel solution 
or other natural gas solutions.  
 

Also for this division American Power 
Group announced some very important 
news in September? 
 

Correct. When we licensed the technology 
from Trident Energy last year, they had two 
existing processing systems which we 
acquired. Because of the dramatic drop in oil 
prices however, the price of the end-product 
NGLs also significantly reduced.  As a result, 
it didn’t make sense for us to deploy the two 
systems that we had bought.   
 

Also, our original revenue model for the flare 
capture business was that we would provide 
the service free of charge and just sell the 
NGLs. Again, because of the drop in oil 
prices, we had to relook that model.  The 
model today is that we charge a fee for our 
services and  keep NGLs to sell.   
 
Getting to our announcement in September, 
we signed a multiyear contract with a 

multibillion dollar energy company to deploy 
our two flare capture systems. These are 
scheduled to be in operation from December 
2016.  

 
We have a third system waiting to be 
deployed. This will most likely be either in the 
Permian Basin in Texas, or another location 
in North Dakota.  All in all, we see a 
significant opportunity for us going forward in 

the flare capture area. 

 
And late August, you received a business 
license to perform flare capture and 
recovery services on the Fort Berthold 
Indian Reservation in North Dakota. 

What’s the potential of this agreement? 

 
While there are around 1,400 active wells on 
the reservation, no measurable capturing is 
being done at the moment. Nineteen of the 
largest oil and gas companies are active on 
the reservation, so getting this license gives 
us a priority position to provide our flare 
captured service to these companies. I think 
there’s a good chance that our third system 
will be deployed on the Fort Berthold Indian 
Reservation.  

 
With a couple of the flare capture 
systems soon in operation, will you start 
building additional ones? 

 
We have a fourth system that is partially 
constructed. It is designed to also produce 

usable methane.  That way, we achieve 
almost a 100% capture of the flare. Based on 
significant interest in our flare capture and 
recovery services, partially driven by the 
pending increase in state mandated flare 
capture requirements we are looking into 
adding multiple additional systems in 2017.  

 
Our three existing systems have the 
capability to process between 1 and 1.5 
million cubic feet of flare gas per day.  We 
already had discussions with people in North 
Dakota and the Permian basin with significant 
well sites that produce anywhere from 5 to 
20 million cubic feet of flare gas per day. As 
a result, we have contacted several 
international companies who could provide 
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the equipment to build our flare capture 
systems.   
 
I think that in 2017, we’ll see more than 

three systems in operation, while we’re 
capitalizing on some larger scale 
opportunities.  
 
Despite the tough oil-related market you 
had to operate in the past few quarters, 

the Company was able to raise 
significant amounts of money. Can you 
shed some light on that 
accomplishment? 
 
We’re blessed with a very dedicated and 

strategy minded group of board members 
and investors.  We have one group in 
particular, Arrow, LLC, an investment vehicle 
for Longbow Technology Ventures, a group 
affiliated with one of our board members, 
which has invested probably $10 million in 
American power Group over the last 24 to 36 

months.  
 
Next to Arrow, we have two other groups 
affiliated with several our board members 
who have invested probably $5 to $6 million 
over the last two to three years.  

 
We basically have a group of very strong 
board members and investors who’ve 
continued to support us in multiple ways. 
They see the big picture. It’s their belief that 
we’re on the cusp of turning this thing around 
despite low energy prices that we see today.  
 
Next to the money that American Power 
Group raised, you also extended and 
expanded the Company’s credit facility 
with Iowa State Bank. 
 
Iowa State bank has been a great partner of 
ours. In fact, they’ve been our lenders since 
we got into this business.  
 
With the revision of our credit facility, we 
gained access to more than $800,000 
additional availability in cash.  They’ve also 

taken a note that was due in five years and 
extended it to ten years.  That speaks 
volumes to their belief in our solution and our 
business model. 

In addition, I think there's definitely more 
expansion opportunity for our credit facility at 
Iowa state bank the next few years if our 
business continues to grow.  

 
Can you tell us a little bit about yourself 
and the other key executives of the 
Company?  
 
Sure. I've been with the Company for 20 

years. I came on as controller and within two 
years became CFO.  I have a background in 
public accounting and private industry prior 
to joining American Power Group and have 
primary responsibility for all our capital 
raising and investor relations efforts    

Lyle Jensen has been our CEO since 2006. He 
has a finance background, but also has 
significant operational experience in the 
electronics business. He grew a couple of 
businesses from $15 million to $150+ million 
over a short period of time and has brought 
that experience base to us. He really has the 

experience of achieving very high accelerated 
growth over a short period of time.   
 
Mike Schiltz who joined us in 2009  is our VP 
of Engineering. Mike has a strong background 
in diesel as well as hydrogen engine design 

and operation and was the one who  
discovered the dual fuel technology, and 
subsequently licensed it to us.  
 
What’s you’re outlook for American 
Power Group for the next 12 to 18 
months? 
 
We think the timing for our flare capture and 
dual fuel technologies couldn’t be better.  We 
have the challenge of low priced oil, but 
emissions reduction is really becoming a 
bigger and more prevalent aspect of the way 
people are operating today.  
 
In addition, I believe our growing 
relationships with the natural gas suppliers 
will position us as the low cost solution to 
piggy-back off their drive to sell more and 
more of their natural gas.   The idea of 

eliminating any upfront dual fuel costs by 
rolling the cost of our solution into their gas 
supply contracts is brilliant in my opinion. 
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We think that in 2017 we really can start 
seeing the growth we hoped for before the 
price of oil came tumbling down.  I think that 
over the next 12 to 18 months the flare side 

of our business will be the more predominant 
piece of the business, because of the 
regulations that are in place. The economic 
aspect for the oil companies is going to be 
secondary, as they’ll want to keep their rigs 
compliant.  

 
Our ability to successfully deploy our 3 flare 
capture and recovery systems in the near 
term has a very significant impact on our 
revenues and earnings.   
 

Before we go, what would you say are 
the two or three most compelling 
reasons for a long term investor to 
consider American Power Group today? 
 
American Power Group has the dual fuel 
leadership position in the United States of a 

multibillion dollar market.  We really have 
little or no competitors in the vehicular side 
of the business with the ease, flexibility, and 
cost aspect of our dual fuel solution all in our 
favor.  
 

I believe we will achieve a similar leadership 
position with our flare capture and recovery 
division. We are well positioned to take 
advantage of the growing number of global 

emission reduction initiative and we believe 
our ability to monetize the flare gases in a 
profitable manner will truly differentiate us.  
 
Our Board of Directors and management 
team has a significant amount of skin in the 

game which is a characteristic that I always 
look for when considering investing in a 
company as compared to a group of  people 
who are just showing up every day to get a 
paycheck. 
 

The price at which we acquired most of our 
stocks is far greater than the stock price 
today. So again we have a highly motivated 
group of insiders, who are envisioning a very 
successful Company in the coming years.  
 
Fantastic. Chuck, we really appreciate 

the time you've taken to speak with us 
today. All the best to you and American 
Power Group, and I look forward to 
speaking with you again soon. 
 
Thank you very much I really appreciate your 

time. 
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Interview Feedback 
 
We welcome your questions and feedback regarding this interview at:  

http://www.smallcaps.us/american-power-group-cfo-chuck-coppa-discusses-strong-growth-
prospects-for-2017  
 
 
Transcripts are edited for clarity.  
 

 
About Smallcaps.us 
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Legal Notice Regarding Forward Looking Statements 
 
The interview referenced herein may contain certain "forward-looking statements" within the 
meaning of applicable securities laws, including without limitation, statements related to the 
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Investors are cautioned that such forward-looking statements involve risks and uncertainties 
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expectations and intentions are subject to change at any time at the discretion of the Company; 
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